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表 2は、2018年の世界の半導体企業の売上高ランキングのトップ 10を示したものだが、上位 10




















世界の半導体企業を見てみると、世界市場では Samsungを筆頭に上位 5社で全体の約 50％を占











Clark and Fujimoto （1991）が行った自動車産業における製品開発とパフォーマンスに関する日米
欧メーカーでの実証分析によれば、サプライヤーが外注部品の開発に関与する割合は、米国が約
20％に対して日本は約 70％も占めているとされる。また、生産コスト全体に占める部品調達コス









































































































































































































































































































































































Inter-firm transactions in Japan’s 
semiconductor and automotive parts 
industries: A comparative perspective
SATO Chihiro
The purpose of this paper is to analyze inter-firm transactions in the semiconductor industry by 
comparing them with those in the automotive parts industry and to determine the differences 
between the two industries. Focusing on transaction-specific investment costs, this paper examines 
how inter-firm transactions are conducted in the semiconductor industry by exploring a case study.
The analysis yields the following results. In Japan’s automotive industry, suppliers establish long-
term, continuous transactions with automobile manufacturers by making transaction-specific 
investments into machine equipment and jig. By comparison, however, transaction-specific 
investment costs do not exist as long-term, continuous transactions in the semiconductor industry.
This difference might be attributable to the industrial characteristics of the semiconductor 
industry that require expensive and large-sized devices, such as clean room equipment, be used for 
production. This corresponds to widely diversified product variations that can be realized by 
changing the “receipt,” which is a program that manages the processing conditions of devices and 
provides optimum processing conditions without any need to invest in new equipment.
Therefore, even when a new request from a customer is received, transaction-specific investment 
is not required by changing the “receipt” of existing devices in most cases. Newly developed 
“receipts” are accumulated as know-how and efficiently utilized to optimize and generalize 
production.
